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Property Sentiment Index

AUGUST 2021
(reporting on July 2021 data) 

Overall, buyer and seller confidence levels remained stable across July, 
although interestingly buyer confidence maintained an almost identical 
level when compared with June, whereas seller confidence reduced  
ever-so-slightly overall when compared like for like on a 3-month 
transactional basis.  This suggests that vendors were aware that they 
could easily sell their current home given the sheer scale of buyer 
demand, but due to the lack of available stock they were concerned that 
they may not find somewhere suitable to buy as quickly, which has been 
borne out by anecdotal feedback from our agents around the UK.  
In other words, a lack of available homes for sale can create a perpetual 
cycle, with concomitant upwards pressure on asking prices.  That being 
the case, it seems as though the current housing market heatwave may 
still have a while to run yet.

Certainly, looking at insights from our website statistics, overall user 
numbers reached their second highest ever in July, clearly showing that 
the key drivers for moving home were not related to stamp duty savings, 
but more likely the ability for buyers to borrow at rock-bottom mortgage 
rates to fund their purchase, as well as the opportunity for sellers to realise 
the optimal price for their property.  Everything is relative, of course, as 
those selling generally also have to buy, but it’s the fact that so many 
homeowners are likely to have a significant amount of equity to put 
towards their onward purchase due to rising house prices, meaning that 
they can access the better mortgage rates available, which we believe is a 
key factor in fuelling consumer confidence.

As can be seen from the sentiment data we’ve collated over the past 
month, the numbers of buyers who are getting their mortgage Agreement 
In Principle in place before they make an offer on a property has increased 
slightly when compared to June.  This would indicate that more and more 
buyers understand the current highly competitive nature of the housing 
market and that, by ensuring they have their mortgage arrangements in 
hand early in the process, they’re giving themselves an advantage.

A very interesting phenomenon anecdotally reported by a number of 
agents across different regions in July is that some buyers who brought 
forward their property purchase to try take advantage of the stamp duty 
saving actually ended up better off overall on the day of completion, even 
if they missed the end of June deadline.  This is due to the speed at which 
markets have moved over the last few months, which in many cases 
created an uplift in the value of their properties between the time their 
offer was agreed and the day they received their keys, particularly where 
there has been a gap of four or five months from start to finish.  This was 
particularly prevalent for those in complex chains where a transaction may 
have started much earlier in the year, but due to the various pressures on 
the banking and legal sectors, only completed last month.

What’s also become apparent is that although there were the expected 
distractions over the course of the last month of much-longed-for and well-
earned holidays, this doesn’t appear to have dampened buyers’ appetites.  
Family movers appear to have been active in many areas, which isn’t 
surprising given that there is a practical element in terms of settling into 
a new home before the new school term, but 2021 would appear to be 
exceptional in this regard.

I’m hugely encouraged that the total number of consumer responses  
to our survey questions in July was even higher than the previous  
month.  I’d like to thank the tens of thousands of movers who took the time 
to let us know their thoughts over the course of the month, in order to help 
us collate what we believe to be the largest monthly consumer sentiment 
index to date in terms of buying and selling residential property in the UK.

• 75% of active buyers in the UK were confident that they would purchase a property within the next 3 months

• 81% of sellers in the UK were confident that they would sell their property within the next 3 months

• 56.5% of properties were Sold Subject to Contract (SSTC) within 30 days of first being advertised for sale, compared with
48.5% in July 2020

• High availability of record low-rate mortgages a significant driver of buyer confidence

• Some buyers who brought forward their property purchase to try to take advantage of the stamp duty saving actually ended up
better off overall on the day of completion, even if they missed the June deadline

• Demand remains unaffected by the summer holidays with families continuing to be very active in the market

Housing market maintains momentum 
in July as buyer confidence remains 

Jason Tebb, Chief Executive Officer 
OnTheMarket plc 
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July 2021 Headlines 
From our sample of sellers surveyed, UK average rates of 
confidence over the last month were as follows: 

• 81% of sellers were confident that they would sell their home within 
the next 3 months, a slight decrease from June 2021 (83%)

• 13% of sellers were confident that they would sell their property 
within the next 6 months, a slight increase from June 2021 (12%)

• 2% of sellers were confident that they would sell their home within 
the next 9 months, a slight increase from June 2021 (1.5%)

• 4% of sellers were confident that they would sell their home within 
the next 12 months, a slight increase from June 2021 (3.5%) 

Seller Sentiment - how confident  
were sellers in July 2021? 

July 21 June 21
Within next 3 months 77.5% 81%
Within next 6 months 15% 13.5%
Within next 9 months 4% 2.5%
Within next 12 months 3.5% 3%

North
East

July 21 June 21
Within next 3 months 83% 85.5%
Within next 6 months 11.5% 9.5%
Within next 9 months 2% 2.5%
Within next 12 months 3.5% 2.5%

North  
West July 21 June 21

Within next 3 months 84.5% 83%
Within next 6 months 11.5% 12%
Within next 9 months 1.5% 2.5%
Within next 12 months 2.5% 2.5%

Yorkshire
& The Humber

July 21 June 21
Within next 3 months 82% 85%
Within next 6 months 12.5% 11.5%
Within next 9 months 2% 1%
Within next 12 months 3.5% 2.5%

West 
Midlands July 21 June 21

Within next 3 months 76.5% 84%
Within next 6 months 17% 11.5%
Within next 9 months 2.5% 2%
Within next 12 months 4% 2.5%

East
Midlands

July 21 June 21
Within next 3 months 82% 83.5%
Within next 6 months 12% 12%
Within next 9 months 2% 1.5%
Within next 12 months 4% 3%

Wales
July 21 June 21

Within next 3 months 80% 82%
Within next 6 months 14% 13%
Within next 9 months 2.5% 2%
Within next 12 months 3.5% 3%

East Of 
England

July 21 June 21
Within next 3 months 82.5% 85%
Within next 6 months 12% 10%
Within next 9 months 1.5% 1.5%
Within next 12 months 4% 3.5%

South
West

July 21 June 21
Within next 3 months 82% 84%
Within next 6 months 13.5% 12%
Within next 9 months 1.5% 1.5%
Within next 12 months 3% 2.5%

South
East July 21 June 21

Within next 3 months 77.5% 85%
Within next 6 months 14.5% 10%
Within next 9 months 2% 2%
Within next 12 months 6% 3%

Greater
London

July 21 June 21
Within next 3 months 80.5% 80.5%
Within next 6 months 12% 13%
Within next 9 months 2% 1.5%
Within next 12 months 5.5% 5%

Scotland

The OnTheMarket Property Sentiment Survey asks sellers 
across the UK how confident they feel about selling their 
home in order to provide a ‘temperature check’ of market 
sentiment both on a national and regional basis. 

Sellers are asked to indicate how confident they are that 
they will sell their home: 

• Within the next 3 months

• Within the next 6 months 

• Within the next 9 months

• Within the next 12 months

>5% increase on previous month >5% decrease on previous month<5% increase and <5% decrease on previous month

(based on Seller confidence within next 3 months)
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July 2021 Headlines 
From our sample of buyers surveyed, UK average rates of 
confidence over the last month were as follows: 

• 75% of buyers were confident that they would purchase a property 
within the next 3 months, relatively unchanged from June 2021 (75.5%) 

• 17.5% of buyers were confident that they would purchase a property 
within the next 6 months, relatively unchanged from June 2021 (17%) 

• 2.5% of buyers were confident that they would purchase a property 
within the next 9 months, unchanged from June 2021 (2.5%)

• 5% of buyers were confident that they would purchase a property 
within the next 12 months, unchanged from June 2021 (5%) 

July 21 June 21
Within next 3 months 74.5% 73.5%
Within next 6 months 17% 18%
Within next 9 months 2.5% 2.5%
Within next 12 months 6% 6%

Scotland
July 21 June 21

Within next 3 months 75%  75%
Within next 6 months 17.5% 18%
Within next 9 months 3% 2%
Within next 12 months 4.5% 5%

North
East

July 21 June 21
Within next 3 months 78.5% 78%
Within next 6 months 16% 16.5%
Within next 9 months 1.5% 1.5%
Within next 12 months 4% 4%

North  
West July 21 June 21

Within next 3 months 75.5% 76.5%
Within next 6 months 18% 17.5%
Within next 9 months 2.5% 2%
Within next 12 months 4% 4%

Yorkshire
& The Humber

July 21 June 21
Within next 3 months 77% 77%
Within next 6 months 15.5% 16%
Within next 9 months 2% 2%
Within next 12 months 5.5% 5%

West 
Midlands July 21 June 21

Within next 3 months 74% 78.5%
Within next 6 months 19% 15.5%
Within next 9 months 2.5% 2%
Within next 12 months 4.5% 4%  

East
Midlands

July 21 June 21
Within next 3 months 73.5% 73.5%
Within next 6 months 16% 16.5%
Within next 9 months 2% 2%
Within next 12 months 8.5% 8%

Wales
July 21 June 21

Within next 3 months 75% 77%
Within next 6 months 18.5% 16%
Within next 9 months 2.5% 3%
Within next 12 months 4% 4%

East Of 
England

July 21 June 21
Within next 3 months 74% 76%
Within next 6 months 18% 16.5%
Within next 9 months 2.5% 2.5%
Within next 12 months 5.5% 5%

South
West

July 21 June 21
Within next 3 months 73% 75%
Within next 6 months 19% 19%
Within next 9 months 3.5% 2.5%
Within next 12 months 4.5% 3.5%

South
East July 21 June 21

Within next 3 months 73% 73.5%
Within next 6 months 17.5% 16.5%
Within next 9 months 3% 3%
Within next 12 months 6.5% 7%

Greater
London

Buyer Sentiment - how confident  
were buyers in July 2021? 

onthemarket.com

The OnTheMarket Property Sentiment Survey asks buyers 
across the UK how confident they feel about purchasing 
their next property in order to provide a ‘temperature check’ 
of market sentiment both on a national and regional basis. 

Buyers are asked to indicate how confident they are that 
they will purchase their next property: 

• Within the next 3 months

• Within the next 6 months 

• Within the next 9 months

• Within the next 12 months

>5% increase on previous month >5% decrease on previous month<5% increase and <5% decrease on previous month

(based on Buyer confidence within next 3 months)
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Mover attitudes towards mortgage availability

I’m very  
worried

I’m slightly  
concerned

I’m sure it will  
be fine

I’ve already got 
a mortgage AIP

I don’t need a 
mortgage

I’ve not thought 
about it yet

  July 21 June 21 July 21 June 21 July 21 June 21 July 21 June 21 July 21 June 21 July 21 June 21

UK average 1% 1% 3% 3% 2% 2% 32.5% 32% 34% 32% 27.5% 30%

Greater London 2% 1% 4% 3% 2.5% 2% 37.5% 39% 17% 16% 37% 39%

South East 1% 1% 2.5% 2% 2% 2% 32.5% 34% 34.5% 32% 27.5% 29%

South West 0.5% 0.5% 2.5% 2% 1.5% 1.5% 26% 26% 47.5% 47% 22% 23%

East of England 1% 1% 3% 3% 2% 2% 32.5% 32.5% 32% 32% 29.5% 29.5%

West Midlands 1.5% 1% 3% 3% 2% 2.5% 36.5% 35.5% 28.5% 28% 28.5% 30%

East Midlands 2% 1.5% 3.5% 3% 2.5% 2.5% 32.5% 34% 31.5% 28% 28% 31%
Yorkshire & The  
Humberside 1% 1% 3% 3% 2% 2% 33.5% 32.5% 33.5% 29.5% 27% 32%

North East 1% 1% 3% 3% 3.5% 2% 29.5% 29% 34.5% 34% 28.5% 31%

North West 1% 1% 2.5% 3% 2% 2.5% 37.5% 36% 31.5% 28.5% 25.5% 29%

Wales 1% 0.5% 2% 1% 1.5% 2% 28.5% 27% 42.5% 42% 24.5% 27.5%

Scotland 0.5% 0.5% 2.5% 2% 2% 1.5% 30% 29% 41.5% 41% 23.5% 26%

July 2021 headlines:
• As a UK average, in July 2021 only 4% of movers were 

concerned (either very worried or slightly concerned) about 
securing a mortgage to fund the purchase of their property, 
which was unchanged from June 2021 (4%).

• Greater London and the North West both shared the highest 
number of buyers who already had their mortgage Agreement 
In Principle in place prior to starting their search for a property 
(37.5%)  The South West region had the lowest number of 
prospective purchasers with a mortgage Agreement In Principle 
in place (26%). 

• As a UK average, 27.5% of movers hadn’t considered applying 
for a mortgage before starting their property search, with buyers 
in Greater London the least likely to have considered applying 
for a mortgage before starting their search for a property (37%).

• As a UK average, 34% of buyers surveyed sad that they didn’t 
need a mortgage in order to purchase a property. Greater 
London had the lowest number of respondents who indicated 
that they wouldn’t require a mortgage to purchase a property 
(17%). The South West saw the highest number of respondents 
who indicated that they didn’t need a mortgage to buy their next 
home (47.5%).

The OnTheMarket Property Sentiment Index provides insights 
in terms of how confident movers across the UK feel about 
securing a mortgage in order to fund the purchase of their 
next property. Since increased affordability assessments were 
introduced by lenders in 2014 as part of the Mortgage Market 
Review, the ability to both successfully secure a mortgage and 
borrow enough to fund a property purchase are key factors 
which can have a significant impact on home mover sentiment. 

Respondents to the OnTheMarket survey are asked to indicate 
how they feel about raising the necessary funds to purchase 
their next property by choosing from the following options: 

• I’m very worried 
• I’m slightly concerned
• I’m sure it will be fine 
• I have a mortgage Agreement in Principle already 
• I don’t need a mortgage to buy a property 
• I’ve not thought about it  
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Average asking prices and most popular 
property types in July 2021

UK Average (excl. Greater London) 
In July 2021, the most popular properties as a UK average were three bedroom semi-detached houses, 
unchanged on June 2021 and July 2020. 

Greater London 
In July 2021 in Greater London the most popular properties were two bedroom apartments, unchanged on  
June 2021 and July 2020.

Asking prices - July 2021 Headlines 

Most popular property types - July 2021 Headlines

UK Average (excl. Greater London) Greater London 

By analysing data compiled from thousands of estate agents’ listings across the UK, we can track the most 
sought after property types, based on properties which have been Sold Subject To Contract (SSTC) each 
month. We base this data on the four main property types, as defined by HM Land Registry: 

Detached Semi-Detached FlatTerraced 

Type Jul 21 Jun 21 Jul 20

Detached £576,175 £566,673 £517,347

Semi-Detached £338,420 £334,395 £310,801

Terraced £253,102 £253,276 £241,242

Flat £233,027 £227,162 £219,565

Grand Total £370,681 £366,326 £355,002

Type Jul 21 Jun 21 Jul 20

Detached £1,990,075 £1,988,958 £1,817,995

Semi-Detached £1,274,496 £1,283,354 £1,141,027

Terraced £1,272,060 £1,262,644 £1,096,760

Flat £826,052 £817,560 £822,920

Grand Total £979,509 £977,625 £964,486
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Time to Sold Subject to Contract
(SSTC) in July 2021

Region

% of homes first 
listed and SSTC 
within 30 days

% available homes 
first listed for sale 
over 30 days ago 
but were SSTC 
within 60 days

% available homes 
first listed for sale 
over 30 days ago 
but were SSTC 
within 90 days

% available homes 
first listed for sale 
over 30 days ago 
but were SSTC 
within 120 days

% available homes 
first listed for sale 
over 30 days ago 
but were SSTC 
within 150 days

  July 
21

June 
21

July 
20

July 
21

June 
21

July 
20 

July 
21

June 
21

July 
20 

July 
21

June 
21

July 
20

July 
21

June 
21

July 
20 

UK average 56.5% 56.5% 48.5% 16.5% 16% 15.5% 9.5% 9% 3% 6% 5.5% 4% 11.5% 13% 29%

Greater London 42% 43% 48.5% 19.5% 19% 19.5% 13% 13% 3.5% 9% 8% 3.5% 16.5% 17% 25%

South East 54% 54% 45% 16% 16.5% 17.5% 10.5% 10% 3.5% 6.5% 6% 3.5% 13% 13.5% 30.5%

South West 59.5% 59% 46% 15% 15% 18.5% 9% 8.5% 3.5% 5.5% 5.5% 4% 11% 12% 28%

East of England 58% 58.5% 48.5% 16.5% 15.5% 17.5% 9.5% 9.5% 3.5% 6% 5% 3.5% 10% 11.5% 27%

West Midlands 56.5% 56.5% 49% 17.5% 15.5% 16.5% 8.5% 9% 3% 5.5% 5.5% 4% 12% 13.5% 27.5%

East Midlands 59.5% 58% 47% 16.5% 16.5% 16.5% 9% 9% 3.5% 5.5% 5% 4% 9.5% 11.5% 29%

Yorkshire &  
The Humberside 58% 60% 49.5% 16% 15.5% 15% 8.5% 8% 3% 6.5% 4.5% 4% 11% 12% 28.5%

North East 55% 55.5% 44% 17.5% 16.5% 14.5% 10% 9% 2.5% 5.5% 5% 4% 12% 14% 35%

North West 56.5% 59% 47.5% 18% 16% 15% 9.5% 8.5% 3% 5.5% 5% 4.5% 10.5% 11.5% 30%

Wales 55.5% 56.5% 41.5% 16.5% 15% 10% 8.5% 8% 4% 5.5% 5% 5.5% 14% 15.5% 39%

Scotland 73% 75% 62% 12.5% 11% 3.5% 6% 4.5% 0.5% 3% 2.5% 7.5% 5.5% 7% 26.5%

From analysis of OnTheMarket.com’s data compiled from estate agents’ listings across the UK, we’re 
able to track where properties are Sold Subject to Contract (SSTC) the quickest and where they take 
the longest. 

• In July 2021, as a UK average 56.5% of properties were SSTC within 30 days of first being advertised 
for sale, unchanged month on month and increased when compared with July 2020 (48.5%) 

• In July 2021, Scotland was the fastest selling region, with 73% of homes SSTC within 30 days of first 
being listed for sale.  Greater London had the lowest number of properties which were SSTC within 
30 days (42%)

• In July 2021, the region with the highest number of properties that had taken 120 days or more to go 
SSTC Greater London (16.5%) compared with Scotland which had the lowest number of properties 
that had taken 120 days or more to move to SSTC status (5.5%)

July 2021 Headlines 
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Regional market commentary from  
OnTheMarket’s agents 

”

“As Lockdown measures lifted and London really fired back into life, buyer activity remained consistently busy 
in July around West London, with the buzz returning to restaurants, bars, shops and boutiques all adding to the 
feel-good factor.

Looking at residential sales last month, we observed that buyers are still leaning towards properties with outside 
space, with houses with larger plots and apartments which benefit from roof terraces, gardens or balconies all 
tending to be most popular. Quite literally, outside space is what really makes the telephones ring. We’d suggest 
that this is a direct impact of the pandemic, as buyers are now considering their lifestyles and how they use 
space in and around their home far more so than ever before. 

Recently we have seen a significant number of buyers who had originally decided to move from central London 
out into the countryside opt for West or South West London instead. Partially this has been due to the lack of 
choice available in the country but also a desire to remain close to the heart of the capital as its lifestyle offering 
and workplaces open up again. Speaking to buyers who had considered ‘a move out’, the ending of lockdown 
means that they have changed their minds and aren’t ready to leave London entirely yet, still wanting easy 
access to the West End and City as well as a bit more ‘green’ and additional space, meaning that areas such as 
Wimbledon Village, Ealing, Richmond and Chiswick have all seen a huge boost in popularity, at all price points. 

There is still a lack of stock, particularly family homes, meaning that ‘best in class’ properties achieved strong 
sale prices in July, with many going to sealed bids. We saw this particularly around Barnes, East Sheen and 
Wandsworth, which typically are ‘family friendly’ anyway, but now hold increased appeal as those with children 
seek larger homes with bigger gardens in less densely populated areas, and ideally want to move over the 
summer ahead of the new school term in September. 

At entry level, last month we noticed an increase in the number of first-time buyers who were assisted by the 
‘Bank of Mum and Dad’. As is always the case with this level of the market, apartments remain popular, albeit 
that there is now a strong demand for a small second bedroom or designated space in a reception room in order 
to set up as a home office to facilitate home working. 

‘Outside space is what really makes the telephones ring’

Christopher Bramwell, Head of West London Residential 
Savills - London  

7 onthemarket.com
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Regional market commentary from 
OnTheMarket’s agents 

”

“July remained a busy month across West Hampshire, Dorset and Wiltshire with momentum being 
maintained and asking prices being met, if not exceeded, in the vast majority of cases at all levels.  

Given the increased flexibility in terms of hybrid working, a trend we’ve seen evolve over the last few 
weeks is that buyers from London and Surrey are ‘leapfrogging’ some of the more expensive parts of 
Hampshire such as Winchester, Stockbridge, Hook, Andover and the surrounding villages, and have 
instead gone straight to Dorset and Wiltshire, where rural properties offer significantly more value for 
money. Areas including Marlborough, Salisbury and Wimborne and the picturesque villages surrounding 
them all offer the chance for buyers to trade up to a large family home with a generous garden, or even 
land, at a price that they may not have been able to stretch to in the more traditional ‘stockbroker’ areas 
of the region.  

Speaking to buyers, we’re hearing over and over again that their move is being driven by the desire 
to change lifestyles and get out of larger cities and that they are looking for somewhere they can work 
three or four days a week. The flexibility of living in a more rural location and only having to go into an 
office once or twice a week far outweighs a longer commute, although the major drivers are still at play 
for these buyers, such as good motorway access, quality local schools and of course rail links. That 
said, Southampton Parkway to London Waterloo is still only around an hour, while stations at Lyndhurst 
and Brockenhurst also offer a regular service into the City at less than an hour and half. It’s not unusual 
to hear from those considering a move to the area from the South East that, when they compare their 
current daily commute with the time it will take them to get into the office from a property they are 
considering in the New Forest or parts of Wiltshire, actually door to door the difference isn’t as significant 
as they first thought.

July also saw a noticeable uplift in the waterfront market, which in a normal year doesn’t really start to 
get going until July then peaks in October. We normally put this down to the ‘holiday’ effect, as out of 
areas buyers come down to stay in Lymington, Hamble or Bucklers Hard for example, fall in love with 
the place then decide to buy. However, this year in particular, staycations have driven that market higher 
than we’ve ever seen previously. Literally, anything with the word ‘water’ is hugely desirable and attracts 
a lot of interest, often going to competitive bids. Last month, we handled more waterfront sales than ever 
before, with locals seeking to capitalise on out of area market demand and premium prices for properties 
which offer views, tranquillity and easy access to stunning natural spaces. 

Edward Cunningham, Regional Director 
Knight Frank - South West 

8 onthemarket.com

‘In many cases, the ink isn’t dry on the sales particulars before the property 
goes under offer’
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”

“Looking at activity levels and the number of new sales we agreed in July, the predicted drama expounded by many 
that the property bubble would burst after the end of June simply hasn’t occurred. Quite the opposite, in fact. 

I can confidently say that prices have moved up significantly in Surrey over the last month, so much so that those 
buyers we were assisting who weren’t able to complete before the end of June swiftly recognised that they would 
benefit far more financially overall by sticking with the purchase they had agreed, when compared to the stamp 
duty saving they’d missed out on, due to the significant uplift in values. 

The A3 corridor is a fascinating area to cover, as the relatively short 34-mile distance between New Malden and 
Farnham holds a truly diverse mix of properties and price points, all within a relatively close proximity. The ‘golden 
square’ of Esher, Cobham, Walton and Weybridge, with its numerous private gated estates, has always had a 
reputation for being ‘the stockbroker belt’ and of course, prices carry a premium as a consequence. However, we’ve 
recently experienced exponential growth in applicant enquiries from people seeking greener, more open spaces 
and more land, and indeed family movers from London have just kept on coming and made up about 40 percent of 
our new buyer registrations in July. It’s easy to understand why, as these areas offer all of the countryside lifestyle 
but none of the compromises of living in a more rural area, given their transport links, great restaurants and gastro-
pubs, and the array of quality state and private schools. 

Slightly further down the A3, Guildford, Godalming, Farnham and Cranleigh have proved enormously popular 
recently, as although they are a little further out, they are still very accessible. Pre-pandemic, these areas were 
popular but more the preserve of those who didn’t need to get into the city every day. Now, as hybrid working 
becomes the norm, we’re seeing families taking the decision to go that bit further out, in order to buy ‘the dream’ 
family home.  

Since the beginning of this year, we’ve seen many properties attract multiple offers far in excess of asking prices 
within a couple of days of launch, and certainly this was also the case in July. Due to the ongoing levels of buyer 
demand, many of our sellers have requested that we only offer viewings to proceedable buyers in order to facilitate 
a swift and smooth transaction without a long and complex chain; for example those who have already sold and 
are currently renting or who are purchasing a second property and therefore have nothing to sell, hence the reason 
I coined the phrase, ‘if you’re a buyer with a property to sell, at the moment you’re about as much use to a serious 
seller as a chocolate teapot. 

Regional market commentary from  
OnTheMarket’s agents 

9 onthemarket.com

Andrew Dewar, Joint Senior Partner 
Curchods - South East 
‘If you’re a buyer with a property to sell, at the moment you’re about as much use to a 
serious vendor as a chocolate teapot’
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”

Regional market commentary from  
OnTheMarket’s agents 
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Paul Vickerstaff, Chapter Managing Director East Midlands, 
haart - East Midlands

“We saw a lot of clients moving to the East Midlands from London and the South East in July, a trend 
that’s continued for the last few months and doesn’t seem to be abating any time soon.  We’d suggest 
this is mainly driven by the value for money the region offers to those who are seeking scenic views 
and more space yet need great transport links.  Certainly, there is a real appeal for first time buyers 
and families seeking to upgrade in terms of the sort of property they can afford in the East Midlands 
compared to what they can buy in other parts of the UK for the same budget.   

As a consequence, the picturesque Derbyshire and Leicestershire market towns of Belper, Ashbourne 
and Groby proved very popular last month with relocating families and therefore continued to demand 
a premium due to their excellent educational and recreational facilities.  Family movers are now more 
confident that schools will reopen in September, so July was busy with those who wanted to move in 
and get settled across the holidays to facilitate a smooth start to the new term.    

The larger conurbations of Derby and Nottingham both have good, regular services to London and 
Manchester meaning that a commute one or two days a week is easily facilitated, a key factor we 
believe is drawing first time buyers in particular away from London, a pattern that was still very evident 
last month; they don’t miss out on the buzz of living in a central location, yet are able to afford a larger 
apartment with space to work from home along with easy access to the two major cities for the days 
that they have to go into the office.  First time buyers from outside of the area that we’re speaking to 
are literally amazed at what they can afford, particularly in and around Aylestone, Braunstone Town 
and Oakwood where there are a number of new build apartments and starter homes available. 

In terms of overall buyer numbers, we expected the number of new registrations to reduce in July 
due to the main SDLT relief deadline in June creating a drop-off point, but this simply didn’t happen.  
Those who want or need to move are still confident in doing so, at all price points.  Any fears by 
buyers completing last month around losing out on saving a few thousand pounds was, in many 
cases, outweighed by the uplift in value of properties during the time between offers being accepted 
and completions, such is the current momentum in the local market.  This unique scenario led to many 
people who completed in July ending up better off financially overall, and while the current lack of 
homes available for sale across the region continues across the summer coupled with no evidence at 
the moment to suggest buyer demand is diminishing, many who are completing on a purchase in the 
next few months could find themselves in a similar position. 

‘First time buyers from outside of the area are literally amazed at what they can afford’
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Notes for Editors 

Breakdown of regions
Greater London: All 
South East: Buckinghamshire, Oxfordshire, Berkshire, Surrey, Hampshire, Kent,  West and East Sussex, Isle of White  
South West: Gloucestershire, Wiltshire, Somerset, Devon, Dorset, Cornwall, Bristol 
East of England: Norfolk, Suffolk, Cambridgeshire, Essex, Hertfordshire, Bedfordshire 
West Midlands: Shropshire,  Staffordshire, West Midlands, Warwickshire, Herefordshire, Worcestershire   
East Midlands: Derbyshire, Nottinghamshire, Lincolnshire, Leicestershire, Northamptonshire, Rutland 
Yorkshire and The Humber: North, South and West Yorkshire, East Riding 
North East: Northumberland, Tyne & Wear, County Durham
North West: Lancashire, Greater Manchester, Merseyside, Cumbria, Cheshire 
Wales: All 
Scotland: All

About OnTheMarket.com 
 
OnTheMarket.com is a leading UK residential property website, providing consumers with a simple way to search for 
their perfect home. The website and its apps list hundreds of thousands of homes for sale and to rent, and aim to 
provide all potential buyers, sellers, landlords and tenants with an exceptional property search service. This includes the 
opportunity to set-up personalised property alerts to help find a new home quickly and easily.     

OnTheMarket.com displays thousands of UK residential properties exclusively to serious home movers every month 
– 24 hours or more before agents release these properties to other portals – and these are predominantly featured as 
‘New & Exclusive’. With thousands of estate and letting agents advertising their properties on the website, together with 
many of the UK’s major house builders offering consumers a wide selection of new build homes, OnTheMarket.com 
provides a choice of properties at all price points. It also offers Overseas and Commercial search services. 

OnTheMarket.com is owned by OnTheMarket plc, which was admitted to the Alternative Investment Market (AIM) in  
February 2018.

Legal notice
 

© OnTheMarket Plc 2021. OnTheMarket®, OnTheMarket.com®, OnTheMarket.co.uk®, and the pin logo are registered trade marks of Agents’ Mutual Limited.  All 
intellectual property rights in or relating to the Property Sentiment Index are owned by OnTheMarket Plc. The Property Sentiment Index and data therein may not be 
used in any way, reproduced, transmitted or distributed, in whole or in part, in any media or by any means without prior written permission. All rights reserved. 

Methodology 
Sentiment data (Buyer sentiment, Seller sentiment and Mover attitudes towards mortgage availability) are  
collected via questions on the OnTheMarket website monthly.  With over 120,000 total consumer responses on 
average per month, it is believed by OnTheMarket to be the largest monthly consumer sentiment index to date in 
terms of buying and selling residential property in the UK. 

Data on time to Sold Subject to Contract (SSTC), Average Asking Prices and Most Popular Property Types is drawn 
from OnTheMarket’s data compiled from thousands of estate agent branches and housebuilders who list their 
properties with the portal every month.  

Regions referred to are as classified by the Nomenclature of Territorial Units for Statistics (NUTS) geocode standard. 
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